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1. BbBenenue

HacTosmeTro m3ciaenBaHe NmpencTaBiisABa
NpOABJIKEHUE HAa NPEIXOJHU MyOIMKaLUH,
MIOCBETEHH Ha €BOJIIOLIMATA Ha MAPKETUHIOBA KaToO
HayyHa JIUCUUIUIMHA. B NIpeaumHu u3cnensaHus'
0sixa TpOCHEeACHU U aHaJU3UpPaHU TEHE3UCHT U
€BOJIIOLIMATA HA MAPKETHHIOBaTa MUCHJI B IEPHO/IA
1910-1920 r. Ypes Tsx ce 1oka3a, ye B Hal-paHHUS
nepuog (1900-1910) ot pa3BuTHETO Ha
MapKeTHHIa KaTo CbBpEMEHHA HayyHa IMCLUIUIMHA
aKLEHTHT IaJa BbPXYy OTIAEIHHU IOJIETA KaTo
IUCTpuOyIHsi, THProBUs, Mpoxaxxbu u ap.
MapKeTHHIOBOTO MHCIEHE OT TO3M IEpUoJ] IO
IIPUHLIUII € TCHO CBBbP3aHO C NOHATUATA ThPrOBUs
u auctpubynus. Hemio noseue — B caMoTo Ha4ajo
Ha 3apaKJaHETO HAa MApKETHHIa KaTO HayKa IOYTH
ce cllara 3HaK Ha paB€HCTBO MEX1y MAapKETUHI U
nuctpudynus. Ilpes mepuoma 1900-1910 1. 3a
I'bPBU BT CE MOSIBSABA NOHATUETO MAPKETHHT (KaTO
ChIECTBUTENIHO) B Tpyaa Ha Pand bbTasp
,,Mapketunrosu metoau* (Marketing methods)’.

He moxe na He ce mpu3Hae M NPUHOCHT HA
aMEepUKaHCKUTE YHUBEPCUTETH 32 Pa3pabOTBAHETO
U BBBEKJAHETO HAa MapKeTHMHIa KaToO Hay4Ha
JUCUUNINHA U Hali-Bedye Ha: MHUUYUTAHCKH
yHupepcutet, KanupopHUCKH yHHBEPCUTET,
NnuHolicku yHuBepcuteT, lleHcuaBaHCKH
yHuBepcuteT, JIbpkaBeH yHuBepcurer B Oxaiio,
[IutcOBpPrcku yHUBEPCHUTET, XapBapIACKH

' Karpaumxues, Xp., ,,KopeHnTe Ha CHBPEMEHHHS MapKCTHHI:
HCTOPUYECKH MOIea KbM 0(hOpMSIHETO Ha MapKETHHTa KaTo HayYyHa
nucuumimHa B nepuoga 1900 -1910 rommHa u auHaMuKara Ha
HEroBOTO pa3Butue ciex ToBa” u Karpanmxkues, Xp., ,,Pa3Burue Ha
MapKeTHHroBata Much1 B mepuopa 1910-1920 r.: renesuc Ha
0a3rCHI MapKETUHTOBH TTOHATHS U MapKETHHTOBH IKojm’, HayuHa
KOH(pepeHIHs] C MEeXIYHapOJHO y4dacTue —, XOpHU3OHTH B
Pa3BUTHETO HA YOBEUIKUTE PECYPCHU ¥ 3HAHUETO", COOPHUK JTOKJIA/IH,
Bypracku cBoGozeH yausepcuret, byprac, 2015

’ Butler, R.S., ,,Marketing Methods”, Alexander Hamilton Institute,
Modern Business, Volume 5, New York, 1917.
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YHUBEPCUTET U YHUCKOHCKH YyHHUBEpcUTET. B
nepuona 1900-1910 roauna ce odopm4
MapKeTHHIOBaTa KOHIICIIIUS B HEHHUs IpaoOpas. B
CJICAIBALIMTE TOIMHU TS 1€ MPETHPIU CEPUO3HO
pa3zButue He camo B CAILl, HO U B Apyru CTpaHu.
N3yuaBaHeTo Ha MapKETHHI IIe CTaHE HEU3MEHHA
4acT OT OOy4YeHHEeTO Ha CTYIACHTUTE B Ou3HEC
OPUEHTUPAHUTE CTICLIUATHOCTH IO LIS CBST.

[Tepuoast 1910-1920 r. chm0O € MHOTO
WHTEpEeCEeH OT IeJHAa TOYKAa Ha E€BOJIOLUATA Ha
MapKeTHHra. AKO Ipe3 MbPBOTO JECETUIIETHE Ha
XX Bek ce oopMsi MapKeTHHra Karo HaydHa
JUCUUIIINHA B HSKOW BOJEUIM aMEPUKAHCKHU
YHUBEPCUTETH, TO TMPE3 BTOPOTO JECETUIIETHE
Hay4yHaTa MUCHI B cpepara Ha MapKETHUHT IycKa
olle MO-TBJIOOKH KOpEHHU. YBennyaBa ce OposT Ha
KHUTHTE, YICOHUIIUTE W CTaTuuTe B cepara Ha
MapKeTHHTa. Pa3BUTHETO € Ha caMO KOJIMYECTBEHO,
HO M KauyecTBEHO — AepuHHUpaAT ce Oa3ucHHU
MapKETUHIOBH KOHLICMINH (AKTyaJlHH W B HaIIH
nHu). OTKposBaT ce OINpeAeIeHU HAauYWHU Ha
MUCJIEHE TI0 OTHOIICHHE Ha MapKeTHHra W IIO0-
TOYHO ce (hOpMHpAT T. HAp. MAPKETUHTOBHU LITKOJIU —
MHCTUTYIIMOHATHA, (yHKIHMOHAIHA, CTOKOBA.
NHCTUTYIHOHATHUAT MapKETUHTOB IMOAX0]
(institutional approach) e B ocHoBara Ha T.Hap.
MHCTUTYLMOHAJIHA mKoia (institutional marketing
school). B pannute ronmuu (1900-1910) ot
Pa3BUTHETO HAa MAapKETHHIA KaTO CAMOCTOSITETHA
Hay4YHA JQUCUUIUTMHA HHCTUTYIIMOHATHUAT TTOAXO/
urpae KJIruoBa posis CbBMECTHO C PyHKIIMOHATHUS
MapkeTuHros moaxoj (functional marketing
approach) u cTOKOBUS MapKETHHIOB MOAXOJ
(commodity marketing approach). B ocHoBara Ha
MHCTUTYLMOHAIHUA MOAXOJ CTOW Te3ara, ye
MapKeTUHT'BT MOXE Ja ObJIe U3cieBaH U 00SICHEH
Hall-noOpe upe3 aHalW3 Ha OpPraHU3alHUTE
(MHCTUTYUIMHTE), W3BBPIIBAIIM MapKETHHIOBaTa
neiHocT. CTOKOBUAT MOIX0A ce O6a3upa Ha uiuesTa,
Ye B 0CHOBAaTa Ha HAyYHOTO U3CJIeIBAHE U Pa3BUTHE
Ha MapKeTHHTra TPsOBa /1a ce IOCTaBU aHAJIM3bT Ha
TUTIOBETE CTOKH, KOMTO ca OOEKT Ha pa3MsHa. B
OCHOBaTa Ha CTOKOBHS IIOIXOJ CTOM HJEATa, 4e
M3y4YaBaHETO M THIIOBETE CTOKH € MBTAT 10 KOWTO
TpsiOBa J1a ce pa3BMBa MapKeTHHTOBara Hayka. [Ipu
GyHKIMOHANHMS TOAXO0J (OKYCHT Maja BBPXY
neitHoctute (PyHKIMUTE), KOUTO CE€ U3BBLPIIBAT B
npoueca Ha pa3MmsHa. U Tpurte moaxona ce
3apaijar B CAlll B pamkure Ha nepuopa 1910-
1920

Bartels, R., ,,The History of Marketing Thought”, 3rd ed.,
Columbus, OH: Publishing Horizons, 1988, c.147.
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ITepuoasT 1910-1920 r. e nIomOTBOpPEH 3a
Pa3BUTHETO HA MAapKETHHIa W TOraBa Ce IoJjarar
€IHU OT OCHOBUTE HAa MAapKETUHIOBAaTa HaykKa.
Bbpxy Te€3u OCHOBM MO-KBCHO W€ HAArPaXKJaT
MMEHUTHU YUEHU, TPENOJaBaTeNIN U U3CIEA0BATEIH.
HacrtosimeTo mpoyuyBaHe € OpHUEHTHUPAHO KbM
pa3BUTHETO HAa MapKEeTHHTOBaTa Hayka Mpe3
CJIEJIBAIIOTO JIECETUIIETHE, 8 UMEHHO Ipe3 Meproaa
1920-1930r.

Ieara Ha HacToAmETO H3CIelBaHE € Ja
aHaIM3Mpa HAyYHOTO Pa3BUTHE HA MAapKETUHTa B
nepuoaa 1920-1930 r. u ga OTKPOM OCHOBHHTE
TEHJCHIUN U TPUHOCHU, XapaKTEPHHU 3a TO3H
nepuoa. O0ekT Ha U3CJeIBAHETO Ca HAyYHHUTE
nyonMKanuu B 00JlacTTa Ha MapKETHUHTa Ipe3
nepuoga 1920-1930 r. [Ipeamer Ha U3cJIeABAHETO
€ €BOJIIOIMATA Ha MAapKETUHIOBOTO MUCJICHE Ipe3
TpeToTO necertunerue Ha XX BeK.
H3cnenoBarejicKu MeTOd, KOMTO € Bb3NPHET ce
OCHOBaBa Ha aHaJW3 Ha HAayyYHU TPYAOBE B
00J1acTTa Ha MapKETHUHTa, KOUTO ca IyOJMKYBaHU B
nepuona 1920-1930 r. Te3ara, kosTO ce J10Ka3Ba
ype3 M3CIEBAHETO IJIacH, Y€ EBOJIOLUATA Ha
MapKeTHUHIOBOTO MUCJIeHE B iepuona 1920-1930 .
,»BbPBH'‘ B TPU HAIIPABJICHUS:

v IIbpBOTO HampaBjieHHe € CBBbP3aHO C
KOHCOJIMIUpPAHE HAa MApKETUHTOBUTE HUJEU U
KOHLEMIIMY, Bb3HUKHAJIU W HAJIOXKWIU C€ Ipe3
nbpBUTE BE AeceTtuneTuss Ha XX Bek. To e
CBbpP3aHO Hali-Be4€ C HMHTErpanusTa Ha TPUTE
OCHOBHH MapKETHHTOBH IIIKOJIH, KOUTO c€ OhOpMAT
B nepuona 1900-1920 r., a uMeHHO —
MHCTUTYIMOHAIHA, PyHKIIMOHAIHA  CTOKOBA.

v Broporo HampaB/ieHue Ha pa3BUTHE HA
MapkKeTHMHra oOxBallla €IMH MacoB IOTOK Ha
Hay4yHaTa MUCHJI B cepara Ha MapkeTuHra. Toit e
omucan oT PoOowpT baprenc mo cienHus HauuH:
»MapKeTHHroBaTa MHUCBHJI ce oborarssa,
pa3zHooOpa3siBa U y3psiBa, KOETO OTBApsl MbT KbM
Ch3/1aBAHETO HAa TEHEPAJHU MAPKETHUHTOBHU
nocrtynaru‘ (Bartels 1988, c. 147). Moxe na ce
TBBP/JIU, CHbBMECTHOTO pa3BUTHE HA IMBPBOTO U
BTOPOTO HampasiieHHE, OPopMs Taka Ja ce Kaxe
,opunmuanHara“ JUHUS HAa pa3BUTHE Ha
MapKETUHTOBOTO MHUCJIEHE, B CMHUCHJ, Y€ Ta3u
JUHUS Cce € yTBBbPAUIA U NMpeBbpHala B
obmonpuera ¥ MMEHHO IO HEs NPOAbJIKAaBa
Pa3BUTUETO HAa MApPKETUHIOBOTO MUCJIEHE U Mpe3
cnenpamnure aecerwierus (cimex 1930 ). Ta ce
XapaxkTepu3upa C ONpelesieHa MHTerpauus Ha
MapKeTHUHTOBUTE UICU U KOHIETIHH, (POPMUPAHU
Mpe3 MbPBUTE JIBE leceTriieTust Ha XX BEK, KAaKTO U
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ChC CTPEMEX KbM 0(hOpMsIHE Ha ,,MOHOJIUTHO TS0
Ha MapKeTHHIOBaTa HayKa Ha 0a3ara Ha U3BEKIAHE
Ha OCHOBHM MAapKETHHIOBU MNpUHIUNU. To3u
CTpPEMEX € BUJICH JOPH U OT 3ariiaBUsATa Ha ToJiAMa
4acT OT TPYAOBETE IO MAPKETHUHI, HAlUCaHU B
necerwietuero 1920-1930 r. — 3ammaBusita Ha
MOBEYETO OT TE3W TPYAOBE CHABPKAT (hpaszara
,»MapKeTUHroBH mpuHIMNU . Pa3bupa ce, craBa
ayMa He camMo 3a (opmajHarta cTpaHa Ha
03arIaBIBaHETO HAa HAyYHUTE TPYAOBE IMpPe3 TO3U
MepHo/, HO Hail-Beue 3a TAXHATa ChIbpiKaTeTHa
YacT.

v Tperoro HampaB/ieHHe Ha pa3BUTHE HA
MApKeTHHTOBOTO MHcJeHe oOXxBalla
CPaBHUTEITHO MaJIKO (KaTo KOJMYECTBO) HAYyYHU
TPYAOBE, KOUTO ChIBPKAT HETUITUYHU 32 BPEMETO
cu ujen. Te3u uaeu He MoJydaBar IIMPOK MPUEM B
HayYHUTE KPBrOBE 10 OHOBA BpeMe, HO HIKOU OT
TIX C€ ,,3aBPBIIAT* B MAPKETUHIOBATA HAYKa CJIE]
30-40 ronuHM W MOpaXAaT 3HAYMMHU TCHJICHIIUU B
Pa3BUTHETO HA MApPKETUHTA, KOUTO B HAIIM CTaBaT
BCE MMO-aKTyaJTHH. ABTOPUTE HA T€3U CHEIUPUIHH
TpyzoBe o MapkeTuHr ot 20te ronuHu Ha XX BEK
ca oTnaBHa 3a0paBeHHW, HO TEXHHUTE HIeH (3a
MapKeTUHTOBAaTa €THUKa, 3a MPUHIMIUTE Ha
MapKETUHTOBOTO IUIAaHUpaHE, 32 KPUTHUKATa Ha
MapKETUHTOBUTE pa3XoJH, 3a 3HAYEHUETO Ha
BBbTPEIIHUS MapKETUHT, 32 BEpTUKAJIHATA U
XOpU30HTATHATA UHTETPALHSI B TUCTPUOYITUOHHUS
MPOLIEC U JIp.) OUYEBUIHO Ca U3MPEBAPUIH BPEMETO
CH.

2. MapkeruHnrosara Hayka mnpe3 20Te
roauHu Ha XX BeK

[TepuonsT Mexay 1920 r. m 1930 r. ce
XapakTepu3upa ¢ MOJAEM Ha MKOHOMHYECKOTO
passutute B EBpomna u CAILl (1 oco6eno B CAIII,
KkbseTo nocienunute ot [IspBara CeeroBHa BoitHa
ce OTpas3sBaT B Jajied IO-MajKa CTENEH BbPXY
WKOHOMHKaTa Ha cTpaHara). [Ipou3BoacTBoTO Ha
WHIYCTPUAIHA U CEJICKOCTOIAHCKU TPOAYKTH C€
yBeIu4aBa 3HAYUTEIIHO, TOSBSIBAT CE€ MHOXECTBO
HOBHM TPOJIYKTH, a THPrOBHUSTa Ha €IpO 3aema
CTaOMIHU MO3UINUHN KAKTO B pPCAHUTE
MKOHOMHUYECKHU MPOIECH, Taka B HAyUYHUTE
nybnukanuu. [lazapHuTte u3cIeaBaHUS 4Ype3
METOJIUTE Ha AHKETHPAHETO M HHTEPBIOUPAHETO
3almoy4yBaT Jla c€ YTBbPXKJIaBaT KAaTO PyTUHHA
MpaKTHKA, OuYepTaBalku HOBHU NEPCHEKTUBU U
Bb3MOXXHOCTH TIPEJ] pa3BUTUETO HA MapKeTUHra. B
CAILl 3anoyBa na ce 4yBa M INAChT HAa PAHHUTE
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KPUTUKH KbM MapKETHHIa, B OCHOBAaTa Ha KOUTO €
apryMEHTBT, Y€ UHTEPECUTE Ha MOTPEOUTEIIUTE Ce
HETIKUPAT OT rojemute ¢pupmu. ThproBusita Ha
npebno mpousrdraBa u OmarogapeHue Ha
CIIMBaHUATA THPTOBCKUTE BEPUTH HAOWUpAT MOII.
Ha ¢ona nHa Te3um mpouecu ce HabmrogaBa
3anbpnbodyaBaHe W pa3HooOpa3sBaHE Ha
MapKEeTUHTOBUTE uUAeU (B CpPaBHEHHE C
MPEIXOHUTE TIEPUO/IN ), HHTEH3UBHO Pa3BUTHE HA
CTOKOBATa IIKOJIA U TEHJEHLUs Ha UHTErpanus Ha
MapKETUHIOBHUTE IMOHSATHUS.

3a neceruneruero 1920-1930 r. e xapakTepHO
nyOJIMKYBaHETO Ha MHOXXECTBO CIIEHUATU3UPAHU
TpynoBe B o0nactra Ha MapkeTunra. M ako 10 To3u
MOMEHT Hay4YHUTE MyOJIMKallUK ca OUITU TTOCBETEHU
IJIABHO HA CPAaBHUTEITHO TECHU aHAJIN3H (HalpuMep
caMo B 00J1aCTTa Ha /1aJICH BT TPOYKT/U UITH CaMO
B 00JacTTa Ha peKJIaMHaTa IMCHUXOJIOTHS, Ha
npojaxOeHUTe YMEHUSI U JIp.) TIpe3 Neproja Cie
1920 r. Bce mo-4ecTo 3amoyBar jAa ce MmyOJuKyBar
TPyIOBE, UMAIlld 3a LEJ Ja reHepaJu3upar u
HHTErpUPAT MAPKETUHITOBUTE U/IEeH.

HabGmronasa ce uaelina HHTErpays He caMo 110
OTHOILIEHHE Ha T.Hap. oOm MapkeTHHr (general
marketing), HO U B paMKHUTE Ha OTACIHUTE
,»MapKEeTUHIOBHU eneMeHTH . C IpyTry 1yMH HaJIULE
€ MoIYepTaH CTPEMEIK 3a U3BEKIaHE HAa Oa3UCHUTE
MPUHLIMIIM HE CaMO B KOHTEKCTa Ha MapKETHHIa
KaTro 110, HO U B KOHTEKCTa Ha pekjiamara, B
KOHTEKCTa Ha YIpaBIEHUETO Ha MPOAAKOHUTE, B
KOHTEKCTa Ha ThbPrOBUSTA Ha €IpO U Ap. ABTOpUTE
OT TO3U NEPUOJ CE€ CTPEMAT Ja HHTErpupar u
KOHCONUIUpaT ¢pparMeHTapHUTE O TO3U MOMEHT
UJIEU U KOHLETILIHUH.

B o6nacTtra Ha pekiiamara HampuUMep ce
TOSIBSIBAT BaYKHU 00001IaBaIIH Ty OITMKAITNHT, HIKOU
OT KOUTO HE ca 3aryOmiIM akTyaJdHOCTTa CH U A0
nHec. Cpen TAX € CBETOBHOM3BECTHATa KHHUIAa Ha
Oto Knennep (Otto Kleppner) ,,Pexnamua
npoueaypa®“ (Advertising Procedure), xosto e
W3/1a7ieHa 3a bpBu obT npes 1925 . He morar na
Ce MOJMMHAT M Taka BaKHUTE uaeu Ha JlaHWba
Crapu (Daniel Starch), u3pa3eHu B JOIBJIHEHOTO U
npepaboTeHo u3aHue Ha Kuurata ,,l[puHnunu Ha
pexnamara® (Principles of Advertising)’. Jlpyru
“ Crapa myma 3a n3nanueto Kleppner, O., ,,Advertising Procedure”, Prentice-
Hall, New York, 1925, koeTo e 6b/1¢ npen3iaieHo 4 IbTH pe3 CIIeABAILIUTE
50 ronunu — cbotBeTHO npe3 1933 (2-po u3n.), 1941(3-10 u3z.), 1950 (4-to
u3.), 1966 (4-rousn.), 1973 (5-to usn.).

° ITspBOTO M3/TaHMe Ha KHWTaTa Ha Jlanusn Ctapy ,, [IpuHIATT Ha pexTaMara’
ce nosesiea mpe3 1910 r. (Starch, D., ,,Principles of Advertising”, The

University Cooperative Company, University of Wisconsin, Madison, 1910,
https://archive.org/details/principlesadver0Ostargoog  (24/08/2015).

Broporo uznanue e ot 1923 r. - Starch, D. . Principles of Advertising”, A. W.
Shaw Company, New York, 1923.
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KJTIOUOBH aBTOPH B 00JIACTTa HA peKiIaMaTa OT TO3H
[IEpPUOJ, KOUTO Ca ONHUTAIM Ja KOHCOJIHUAUpPAT
pexiiaMHara Teopus, ca Tunbp, XOJUHIYBPT,
Xoukuc u IMapebHc’, a ¢bIIo Taka U BprocThp 1
Xon®. B cdepara Ha npojaxOeHUTe YMEHHUs IO-
BOXHUTE IMyOJIMKAIlMU C€ CBbP3BAaT C MMEHATa Ha
Bpuckoy’, Tocnan’ u AiiBu', a B cdepara Ha
yIpaBJIEHUETO Ha NPOJaXOUTE U3ITbKBAa UMETO Ha
Pocen'’. Tlogo6HO 3anbiboyaBaHe H
KOHCOJIUMpaHe Ha HAeu ce HabiawoaaBa U IO
OTHOLIEHME Ha THProBUATA Ha Ape6GHO U
THPrOBUATA Ha EIPO .

2.1 UnTerpupane Ha MAPKETHHI0BATA MUCHJI
HA 0CHOBATA HA CTOKOBHS MOAX0]

Hsaxou oT T.Hap. MHTErpallMOHHU TPYAOBE B
cepara Ha MapKETUHIa, KOUTO ce€ MyOIMKyBaT B
HavaJioro Ha 20Te roguau Ha 20TH BEK, IIO
CBHILECTBO CE€ OCHOBAaBAaT Ha CTOKOBHSI MApPKETUHIOB
noaxoa. Tpberealiku OT KJIaCH(HUKALINS HA CTOKUTE,
T€3M paHHU H3cienoBaredu (MoJoOHO Ha
ropecrioMeHarys Yein) npassT €1Ha BaKHaA Kpauka
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Tipper, H., Hollingworth, H., Hotchkiss, G., Parsons, F.,
Advertising: Its Principles and Practices”, Ronald Press Company,
New York, 1921,
https://archive.org/details/advertisingitsprOOtippiala (24/08/2015).
Brewster, A., ,,An Introduction to Retail Advertising”, A. W. Shaw
Company, New York, 1926,
http://babel.hathitrust.org/cgi/pt?id=ucl.$b38236;view=1up;seq=7
(24/08/2015).
 Hall, S. R., ,,Theory and Practice o f Advertising”, McGraw-Hill
Book Company, New York, 1926.
’ Brisco, N. A, ,,Retail Salesmanship”, The Ronald press company,
New York, 1920,
http://babel.hathitrust.org/cgi/pt?id=nyp.33433019214935:view=1
up:seq=7, (24/08/2015).
""" Tosdal, H.R., ,.Principles Of Personal Selling”, A.W. Shaw
Company, New York, 1925; Tosdal, H.R., ,,Principles of Personal
Salesmanship”, A.W. Shaw Company, New York, 1927.
" Ivey, P. W.,, ,Elements of Retail Salesmanship”, Macmillan
Company, New York, 1927,
https://archive.org/details/elementsofretail031839mbp
(24/08/2015).
" Russell, F. A., ,,The Management of the Sales Organization”,
McGraw-Hill Book Company, New York, 1922,
https://archive.org/details/managementofsale00russrich,
(24/08/2015).
“  Kuurara na Hopuc Bpuckoy (Brisco, N. A., ,Principles of
Retailing”, Prentice-Hall, New York, 1927) oxa3Ba BiusiHUE BbPXY
HayYHUTE ThPCEeHWs B cdepara Ha THProBHATa Ha ApPeOHO 3a
JICCETUIICTUST Hamped. Ts Ie MpeThpId HIKOJIKO MpepaboTeHH
MIpen3/1aBaHms ChoTBETHO Ipe3 1935, 1947, u 1957t
Tpynst Ha Teonop bexkman ot 1926 (Beckman T., ,,Wholesaling”,
Ronald Press Company, New York, 1926) npencrasnsa paHHa
KOHCOJIMIALMS Ha ICUTe B cepaTa Ha ThProBUsTA HA €IpO, KOHTO
OKa3Ba CWJIHO BIIMSIHUE BHPXY HAyYHOTO Pa3BHTHE B Ta3H OOIACT.
JlombiiHEeHH U TpepabOTeHH M3/IaHUs Ha KHUTaTa Ce MOsBsIBaT mpe3
1937,1949u 1959
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Hampe KaTo HM3Clie[IBaT B3aWMOBpB3KaTa MEXKIY
CTOKOBHUTE XapaKTCPHUCTHKH, QYHKIHUTE U
uHctutynuute. [logoOHa mHTErpanus Ha
MapKeTHHrosara Tteopus B nepuoaa 1920-1930 r.
MOJKe Jla ce Hamepu B TpynoBete Ha KapchbH J{pHKaH
(Carson Duncan), Teomop Maknun (Theodore
Macklin) u benmxamun Xuospa (Benjamin
Hibbard).

OO0eKT Ha HAay4YHO M3CJIeIBaHE B TOJIIMa 4acT OT
nybnukanuute Ha Kapcepu [bpHKaH ca
CEJICKOCTONIAHCKUTE U HUHAYCTPUAIHUTE CTOKH.
[Ipu ananu3a Ha CEJICKOCTOMAHCKUTE CTOKH
(kmacuuIupaH Ha CYpOBHHHM W XpaHHW) TOU
u3cnenBa nelHoctute ((PyHKIIMUTE), CBBP3aHU C
TexHust MapkeTuHr. [1{o ce kacae 10 MapkeTHHTa Ha
WHTyCTPUAITHU CTOKH, JIPHKAH CUYNTA, Y€ aHATU3bT
TpsiOBa Ja ce W3BBPIIBA OT IJI€JHA TOYKa Ha
GyHKIMUTE, WHCTUTYIIUUTE U HUKOHOMHYECKHUTE
noJuTuku. Kato TunmuyeH mpeacTaBUTEN] Ha
WHTErpalioHHAaTa BbJIHA B MapKETUHTOBOTO
MUCJIEHE OT TO3H nepuo JIbHKaH € KaTerOpuYeH:

., Heuszbesicnussim 43600 e, ue Hail-000pusim memoo 3a

AHAIU3 HA MbpPcO6CKU np06fzejwu € cvuemanue Ha mpume

Memooa (Cmoxo8, PYHKYUOHALEH U UHCTNUMYYUOHATEH —

Gen. Xp. K.)“"

Tpynst Ha Teonop MakinH, 3a KOWTO 1€ CTaHEe
BBIIPOC MO-70IY, € (POKyCHpaH H3LSIIO BBPXY
MapKETHUHTa Ha CEJICKOCTOMAHCKU MPOAYKTH M
BBIIPEKU Y€ aHAJIU3bT HE H3JU3a U3BBH TO3HU
CEKTOp, METOJOJIOTHUATAa My € CXOAHAa C Ta3u Ha
Kapcbu [bHkan. C apyru aymu Makianx
aHaJu3Mpa Bpb3KaTa MEXIy JAJ€H TUIl CTOKa OT
elHa cTpaHa, JneiHocTUTe (PyHKIHUTE) IO
HEMHOTO NOCTaBSHE OT JIpyra CTpaHa W OT TpeTa
CTpaHa — OpraHu3anuuTe (MHCTUTYIUUTE)
BBbBJICUECHU B MapKETHHTOBHA Tmpolec. [pyra
XapakTepHa yepTa Ha TpyAaa Ha MakiuH e
M3BEXKJAHETO HA M3BECTHUTE M JIHEC ,,ITIOJIC3HOCTH
(utilities)”. Y1 ako B ChbBpEMEHHUTE y4EOHUIIM IO
MapKeTHHT C€ MU3THKBAT 4 MOJIE3HOCTH, Ch3/IaBaHU
OT IUCTPUOYLIMOHHUTE MTOCPETHUIIM (110 BpEME, 10
MSICTO, 110 opMa U 1o coOcTBEHOCT), pe3 1921 1.
MakuuH npejjiara CuChbK OT 5 MOJIE3HOCTH:

., [lonesnocmume moeam oa ce ceedam 0o 5. (1) ocnoena

noneswocm (elementary utility); nonesmocm no mscmo

(place utility), nonesnocm no ¢opma (form utility),

nonesHocm no epeme (time utility) u nonesHocm no

cobemeenocm (possession utility). ™'’

“ Duncan, C. S., ,Marketing: Its Problems and Methods”, D.
Appleton & Company, New York, 1920, ¢.8-9,
https://archive.org/details/marketingitsprobOOduncrich,

[Tox ocHoBHa mone3HocT (elementary utility)
MaxkiuH pa3z0oupa Npou3BEXKAAHETO HA IPOAYKTA, a
ocTaHauTe 4 TIONE3HOCTH ' TOM CBBP3BA MO C
A0CTaBKaTa Ha TO3U MPOLAYKT 1O HOTpCGI/ITGHI/ITe.

JApyr 3Hau4uMm aBTOp OT TO3M MEPHUOJI €
bengxamun Xubbvpa, KOMTO MHTEerpupa
(I)YHKI_II/IOHaHHI/Iﬂ U WHCTUTYHUOHAJIHHA NOAXOAN
Ha OCHOBATa Ha CTOKOBUA — aHT'a)KHUpPaH IUIBTHO C
MapKCTHUHI'a Ha CCJICKOCTOIIAHCKU IIPOAYKTH, TOH
pa3riaexaga B AeTaam GYHKIOHHUTE U
OpraHu3aguMuTeC MMCHHO B KOHTCKCTA Ha
CCJICKOCTOITAHCKHUTC IIPOAYKTH. OcBeH TOBa TOU
npemiara paHeH OMHUT 3a HMACHTH(UIHpAHE U
KJ1acuuImpaHe Ha BUI0BETE MAPKETHHT

,» Mapxemunevm mooice 0a ce kaacuguyupa 8 08e 0CHOGHU

HanpaesneHus — oupekmen u unoupexmet. ... Ocuognume

Hauunu 3a Oupekmuu npooadxcou sxmoueam: (1) mesu,

KOUMO ce 0Cbecmasasam 6 0omMa Ha npouszeooumens, (2)

mes3u, KOUmo ce 0Couecmesnsam 6 0oMda Ha KOHCYMamopd,

(3) me3u, koumo ce ocvuyecmensam Ha muvpaicuuiemo; (4)

mesu, Koumo ce 00208apam no nowama, no meiegona

unu upes Opyeu n0OOOHU CpedCcmea 3a KOMYHUKayus, npu

KOUmMO npooasadvm u Kynyeausm ca Hamupam Ha 2015M0

pascmosnue edur om opye.

[To-nararpk XuOBpA ONMHUCBA WHIAUPEKTHHS
MapKeTHUHT KaToO TakKbB, NPU KOUTO B
MAapKCTUHI'OBUS MPOHCC YyUACTBAT NOCPCAHHUIN U
aHaJIN3Upa HCTOBUTC PA3HOBUAHOCTHU.

B o000o0menue mMoxke aa ce Kaxkke, 4e mpe3
nepuona 1920-1930 r., ce HabawaaBa
HHTErpanusi Ha MapKEeTHHIroBaTa MUChHJI HJIH HA
T.HaAp. KOJH B MapKeTHHra — CTOKOBa,
pyHKOMOHA/IHA M MHCTHUTYUHMOHaJdHa. B
Pa3BUTHUECTO HA MAPKCTUHI'OBOTO MUCJICHE o0Oaue ce
3a0eIs13Ba 1 Apyra Ba>KxHa TCHACHI WA Ha PA3BUTHUC,
a4 UMCHHO — OpHUCHTalMA 110 IIOCOKAa U3BECKIAHECTO
Ha IreHEpaJlHU MApKETHUHI'OBU IPUHIMUIIU, KOATO €
00€eKT Ha JUCKYCHS B CJICJIBAIIIUTE PEIOBE.

16

Macklin, T., ,,Efficient Marketing for Agriculture”, Macmillan
Company, New York, 1921, ¢.25-28,
https://archive.org/details/efficientmarketiOOmackuoft
(25/08/2015).

"7 3a mompoGHOCTH OTHOCHO Te3u 4 Toe3HocTH BK. Karpanmkues,
Xp., ,, luctpudynnonna nomutuka”, YU Cromanctso, 2008 r., C., c.
27-28.

" Hibbard, B. H., ,,Marketing Agriculture Products”, D. Appleton-
Century Company, New York, 1921, c. 20-23,
http://chla.library.cornell.edu/cgi/t/text/text-

(25/08/2015).
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2.2 IIbpBu onuTH 32 HM3BeXkAaHe Ha 00ILIH
MApPKeTHHIOBY NPUHLMITH

B pamkute Ha mepuona 1920-1930 1. ce
HaOI0IaBaT MBPBH OMUTH 32 (OpMynupaHe Ha
00K MapKETUHTOBM MPUHIIMIIK, KOETO Ha
MIpaKTUKAa MOXE Ja ce€ pa3miexkJa M KaTo OMUT 3a
U3rpaXkJaHe Ha TEOPETUKO-HAYYHUTE OCHOBU Ha
MapkeTuHra. [TosBsiBaT ce Hay4HH TPYIOBE, KOUTO
ca OpPHUCHTHpPAHH KBM OOIUTE MPUHIMUIHN Ha
MapkeTunra. Cinen KaTo CTOKOBHUS,
(GYHKIIMOHATHUS U MHCTUTYITMOHATHHS aHAJTM3H Ca
JOCTaThb4YHO M3CJAEABAHU U CJIEJ KaTo
»,CIEMEHTUTE® HAa MapKeTHUHTa ca
UJIeHTUPUIIMPAHH, TeHEepaJHaTa MapKETHHTOBa
MHUCBHJ 3alovyBa Ja C€ WHTErpupa IOj HaJCJIOB
,MapkeTunrosu npunnumy. (Bartels 1988, c.148).

Enue oT mepBHUTE HAaydYHH TPYyIOBE OT
criomeHarust Buj € To3u Ha [lon AiiBu (Paul Ivey),
KoWTo € myOnukyBaH mpe3 1921 r. cbc 3amiaBue
L»IpuHnunu Ha mapketuHra“ (Principles of
Marketing”). Ilpenu ToBa morar jga ce CpeiiHaT
OMHUTH 32 HM3BEXKJAHE HA OOIM MPUHIUIHN B
KOHTEKCTAa Ha pekjamara, ynpaBJICHUETO Ha
npofaXOUTe U THProBUsTA HAa IpeOHO, HO HE U B
KOHTEKCTa Ha OOIIus MapKeTHHT. B TunmyeH 3a
TorampamiHara emoxa ctui, [lon AiBu momxokia
KbM aHanu3a Mo (YHKIHOHATHHS MHT U IoJiara
3HAYUTEITHU YCUITHS, 32 J]a u3cieBa QyHKIUUTE Ha
nocpenuuimte. Toit 000CHOBaBa yHUBEPCATHOCTTA
Ha Te3W (PyHKIMU U B OTTOBOpP Ha TPEBOTUTE Ha
CBOETO BpEME, CBBbP3aHU C YBEIMYABAHETO HA
[IEHUTE Ha JpeOHO (32 KOETO OOBHHEHHUsTA CE
XBBPJST BbPXY MOCPEIHUIIUTE), TIPABH CIEIHOTO
3aKJII0YCHHE:!

o Ipu oucmpubyyuama Ha HAKOU CMOKOBU JUHUU

HaucmuHa € 6b3MOJCHO NBIHOMO eluMunHupaHe Hda

onpedenen NocpedHUK Ype3 Npexe8vbpisiHe Ha

omeosopHocmma no U3NvJIHeHUue Ha Hezcoeume ¢yHKLﬂtu
8bPXY nMpouzeooumens, nompedoumens uiu opye
nocpeoHuUx.
nocpedHux 6 oucmpubyyusma uiu NoKk we O0voam

... Hanu we 6v0e erumunupan HaKou

CNUMUHUPAHU BCUYKU NOCPEOHUYU, 3ABUCU USYSIO OM
KoHKkpemnume yciosus. Ho oopu u da ce cmuene 00
CNUMUHUPAHe HA 0d0eH NOCPEOHUK, (DYHKYUume KOUumo
Mot UBNBIHAGA He buxa Moy 0a OvbOam eNUMUHUPAHY 6
HUKAKB6 cyuail - me mpsoea 0a Ovboam noemu usysiio om
npouszeooumes, nompeoumens uiu Opye NOCPEeOHUK Uil

20
nvK 0a bboam paznpedenenu medxicoy msx.

“ Bartels 1988 Bartels, R., ,, The History of Marketing Thought*, 3rd
ed., Columbus, OH: Publishing Horizons, 1988, c.148.

L

OcBen TOBa AlBU mpeasiara H3KIOYUTEITHO
3aIbJI0O0YEH ¥ aBaHTap/ICH 32 BPEMETO CH aHAJIH3 Ha
pexnamHuTe pasxoau. OcoOeHO IEHHU ca
BPb3KUTE, KOUTO TOW H3BEKJAa MEKAY
MapKeTHHTOBUTE KOMYHHKAIlUU U I[€HOBaTa
MOJTUTUKA UIH (POPMYTUPAHO YpEe3 HETOBUS U3KA3 -
MEXIy ,lleHaTa Ha MPOAYKTa™“ U ,,peKIAMHUTE
pasxoau‘. Cnopen Poowspt bapresnc ,,paBHuIeTo Ha
TO3W aHalu3 I1e ObJC JOCTHTHATO OT aBTOPUTE B
o0acTTa Ha MapKeTHHTa CJIe]l HE MTO-MaJIKO OT 15
r.“ B xoma Ha aHanu3a Ha pEKJIAMHUTE Pa3Xo/iu, a U
Ha pekjiamara karo usuio, [lon AiiBu gocrtura 1o
YMO3PEHHETO, Y€ MApPKeTHHI'BT C€ HYXJae OT
CoIlMaJTHA OIleHKa U Jie (pakTo aprymeHTupa 0azara
Ha COIMAaJHUTE KPUTHKH KbM MapKETHUHTA.
EnnoBpemeHHO ¢ TOBa TOI ouepTaBa IMocokara Ha
MIPEOIOJIIBAHETO HA T€3W KPUTUKHU, 8 UMEHHO - Upe3
YCHBBPIIEHCTBAHE HA caMmaTa ,,MapKETHHTOBa
cucrema‘.

IToa KouBbpce CHII0 JONMPUHACS 3HAYUTETHO 3a
odopmsiHEe Ha TeopeTndHaTa 0a3a Ha MapKETHHTA.
ITogoOHO Ha MOBEYETO OT KOJIETMTE CH M TOM
MOCTaBsl CHUJICH aKIEHT BBHPXY (YHKIHHUTE HA
MOCPEIHULUTE B AUCTPUOYUHMOHHUS KaHal.
Jlopa3BuBa ,,ciuchKka®“ ¢ MOCPEJHUYECKUTE
byHKIMU W 3aAbn00OYaBa TEXHUS aHAIU3.
WNHTepecHn HIOAHCH Ha HETOBUTE ChUMHEHHE ca
T.Hap, KOOMEpAaTHBEH MAapKETHUHT (co-operative
marketing), moTpeGUTENCKUTE CAPYXKEHUA
(consumers' cooperation) U THPrOBCKHUTE
aconmaruu (trade associations). OTcTosiBa Te3ara,
ye B MapKeTHHra clieBa Ja ce MpaBu
pa3rpaHuueHUEe MEXAYy TPH TOJEeMU TPYyIH
pelieHusi, KOUTO ca CBBP3aHU CHOTBETHO ,,C
MPOU3BOJACTBOTO, C NUCTPUOyHHUATA U C
notpeburenure“’’. B mocmeaBamuTe cu
nyonukanuu Ilon KoHBBpC naBa Tinachbk Ha
M3y4aBaHETO HA WHAYCTPUAIHHUTE TMPOAYKTH H
yCIyTH, Ype3 CTOKOBUS M (PYHKIMOHAIHUSI
IMOIXO/IH.

Heob6xoanmo e na ce mogyeprae, ue B TPYAOBETE
Ha KoHBBPC ce MmosBsBAaT O4YepTaHUATA, MaKap
0TYACTH | B 3apoauiTHa popma, Ha TOBa, KOETO T10-
KbCHO IIe ObJIe HA30BaHO MAapKETHUHT-MHUKC. B
Tpyaa My ,,MapKETUHIOBM METOAW W IOJUTHUKHU

20

Ivey, P., ,,Principles of Marketing”, Ronald Press Company, New
York, 1921, ¢.17-18,
https://archive.org/details/principlesofmar0Qivey, (26/08/2015).
* TlakTam,c.315.
Converse, P. D., ,,Marketing: Methods and Policies”, Prentice-
Hall, New York, 1921,c. 1,
https://archive.org/details/cu31924014038487, (26/08/2015);_(2po

u3d., 19261).
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MOJKE J1a C€ OTKPUAT CPABHUTEIHO SICHO CHIIYETUTE
Ha JBa OT €JIEMEHTHUTE Ha KJIacCHUUYECKUsd
MapKETUHITOB MHUKC — JUCTPpUOyIHMOHHATA U
[IEHOBATa MOJIUTHKA, KOUTO TOW Hapria CbOTBETHO
LIEHOBU MOJUTHUKM (price policies) U mMeTroau Ha
auctpubdynus (distribution methods)™. Ho B ciryuas
HE Ca Ba)XHH TOJKOBa Ha3BaHUATA, KOJIKOTO
HaJIMYMETO Ha OTHOCUTENHHU H34YEPHaTeHOCT,
3a1bJI00YEHOCT U CUCTEMATUYHOCT (peleBaHTHH
pa3bupa ce Ha ToraBallHaTa ernoxa). B mo-kparbk
dopmar [Ton KouBbpc 06chxkaa U Ipyru e1eMEeHTH
Ha MHKCa KaTo pekjama, JUYHU Hpojaxowu,
MPOAYKTOBH perieHus (production). .

[TouTn eqHOBpPEMEHHO € TPyAOBETE Ha ANBU U
Konsbpc e nmyonukyBaH u TpyasT Ha @pen Knapk
(Fred Clark) ,Ilpuanunu Ha MapkeTuHra
(Principles of Marketing). Cnopen Hero
MapKeTUHI'BT OOXBalla ,,BCHYKUA YCUJIUS, YUHTO
KpaeH pe3yJITaT BOJU /10 CMsIHA Ha COOCTBEHOCTTA
Ha CTOKara M KOUTO OOCHyXBar (uzndeckara u
I[I/ICTpI/I6yIII/I$I“24

[Togo6HO Ha KOJETUTEe CHU TOH CBIIO OTHENS
CEpHUO3HO BHMUMAHHME HAa ONUCAHUETO Ha
MapKeTUHTOBUTE QYHKIIMH U BUFOBETE CTOKH. Kato
y4€H CbhC COJIMJIHA MpakTUKa B oOjacTTa Ha
UKOHOMHKCA, TOW MOCTaBs yAapeHHUE BBPXY
pa3XxOJHUTE aHAIU3U U [ICHOBHUTE DPEIICHUS U
neduHUpa ma3apbT Karo ,,BCSKa TOYKa (MSICTO —
oen. Xp. K.), kpaero e Hamuie CTpynBaHe Ha
JIaJicHa CTOKa C eI npoz[a>K6a“25. KaxkTto ce Bmxma
OT TOBa oOllpeneneHue, pasdbupanero Ha Dpen
Knapk 3a mazap BkJIOUBa MSCTO Ha MOKYIKO-
nponax0a, a He ChBKYNHOCT OT pEajHU H
MOTEeHLMAIHU ToTpebutenu. B ToBa oTHOIIEHHE
[Ton KouBbpc e mo-61u30 10 chBpeMEHHATa
MapKeTHHroBa Je(UHUIUS 3a Ma3ap, CIOACIANKH
MHEHHUETO, Ye Ma3apbT MPeICTaBIsIBa ChbBKYITHOCT
OT KyIlyBayd M B TO3M CMHCBHI ,,BCEKH (M3LSUIO —
oen. Xp. K.) HOB mpoayKT i MOaupUITMPaH TaKbB
Tps10Ba J1a arearpa KbM Bb3MOXHO Hall-roJisiM Opoii
kymyBaun‘’. Heo6xoammo e j1a ce otdere, obave, ue
@pen Knapk mocraBs Ha cepuo3Ha OCHOBA
H3y4aBaHETO poasiTa Ha PpuU3MUYEcKaTa
JTUCTpUOYIMS B CHCTEMAaTa Ha MApPKETHHT .

* TlaxTam, c.514-591.

* Clark, F., ,,Principles of Marketing”, Macmillan Company, New
York, 1922, https://archive.org/details/cu31924073919379,
(26/08/2015).

* Tlax Tam, c. 3-4.

*  Converse, P. D., ,Marketing: Methods and Policies”, Prentice-
Hall, New York, 1921, c. 489,
https://archive.org/details/cu31924014038487, (26/08/2015).
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[Ipe3 1920 r. MeaBun Koynaana (Melvin
Copeland) nyOnukyBa Tpyad C OTHOCHUTEIHO
NPOBOKATUBHOTO 32 BPEMETO CH 3arjiaBue
,MapkeTuHrosu npobaemu (Marketing
Problems)”, koifTo 10 kpas Ha JIECETHIETUETO €
npeus3gageH HAKOJKO MbTU. To3uM Tpyd Mo
CBHILIECTBO MPEACTaBIsABA OMUT 3a 00O0OIIaBaHe U
CHHTE3UpaHe Ha OCHOBHUTE NPUHIIUIU Ha
MapkeTuHra. Ha mpakTuka TOW cbhIIo €
MHTETPAllMOHEH IO XapakTep U MoJo0HO Ha
Tpynosete Ha AliBu, KouBbpc u Knapk nma 3a e
1a 06001111 OCHOBHUTE MapKETUHTOBU IPUHIIUIIH.

[Ipe3 nepuona 1920-1930 r. u3nuza oT mevar
olle eJlHa KHUTa C UJAEHTHUYHO 3arjiaBue —
Ll puHnunu Ha Mmapketunra” (Principles of
Marketing). Ts uma mnoxuepraHo AUJAKTUYEH
XapakTep U IO ChIIECTBO MPEICTaBIABA YUEOHUK
[0 MapKeTUHI 0€3 MPEeTEeHLHU 3a ChIIECTBEHU
MPUHOCH KbM MAapKETHHTOBaTa TeOpus. ABTOPH ca
Xapoaa Meiinapa (Harold H. Maynard),
Yoarsp Yaiinasp (Walter C. Weidler) u Teogop
bexkman (Theodore N. Beckman). ToBa, koero
omMYaBa 00ave Ta3u MyOIUKaIUs OT CHIOMEHATHTE
[I0-rOope, € IJIeJHaTa TOYKa Ha IpEACTaBsHE Ha
MapKeTHHIOBaTa TE€OpHUs. 3a pas3iiMka OT JIpyrure
aBTOPH /10 TO3U MOMEHT, KOUTO INPEACTaBSAT
MapKeTHHTa OT IVIe[IHA TOYKa Ha TPOU3BOAUTEIUTE,
te (MeitHapa, Yaiinrep u bekmaH) To mpeacTaBsaT
OT moTpebuTencka mieaHa Touka. CMHCBIBT Ha
TO3U TOAXOJ € apTYMEHTHPAH ChC CTPEMEKa Ja ce
aKIEHTUPA BbPXY MOTPEOUTEICKaTa MOTUBAIIHSI.

2.3 ConeuudpurunyHU AUCKYPCH Ha
MapKeTHHIOBaTa MHUCHJ Mpe3 nepuoaa 1920 -
1930r.

2.3.1 Hoeume na Ivpcusan Yaiim 3a ,, nayunus
MapKemune MeHUOMCMbHm *, ,, nianuparemo* u
,, Mapkemunzo8ama emuxa

lopecnnomenarusatT noaxon Ha MeiHapn,
Vaiiurep u bekman kbM MapkeTuHra Obp30 cTaBa
oOmonpuer (MacoB) - OT €AHA CTpaHa 3apaju
sCHATA CU CTPYKTypa M ,,CMUJIAEMO‘ IIOJHECEHa
Marepusi, a OT Jpyra 3apaau (axra, 4e MHOTO
CIIEIIMAJIUCTU Ca C€ MOArOoTBsJIM mo Hero. Ha
NpaKkTUKa TPYABT MM IPEACTaBIsBa YYEOHUK IO
MapKEeTHUHI, KOWTO ce J00aMmXKaBa 10 TOBa, KOETO
JTHEC CM€ CBUKHAJIM J]a BIDKJAME B €MH YUECOHHUK.

*" Copeland, M., ,,Marketing Problems”, A. W. Shaw Compaby, New
York, 1926, https://archive.org/details/marketingproblem00Ocope
(06/09/2015).
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Ho He Moxe 11a ce kake, 4e U3JaHUETO 10IIbJIBA WIIN
Jl0pa3BUBa MapKETHMHIOBaTa MHUCHI B HSIKAKBO
JIpyro OTHOLIEHHE, HUTO Y€ € HAJIULIE KAaKBOTO U Ja
OMJI0 HUBO HAa KPUTHUYHOCT (HE3aBUCUMO OT
noTpeOUTENCKUs (POKYC B HETO, KOMTO ro OTIINYaBa
OT IPYTUTe U3JIaHHsI [10 TOBA BPEME).

ITo ch10TO TOBA BpeMe paboTAT U3CIIEA0BaTEIH
Y ABTOPH, KOUTO BB3IIpUEMAT M10-Pa3InYeH OAXO,
CBBp3aH C MO-ToJIsIMa 3a/bJIOOUEHOCT Ha aHAJIN3a,
II0-BUCOKO HUBO Ha KPUTUYHOCT U CHILEBPEMEHHO
nHo-MaJika ONUCaTeNHOCT (B CMHUCBHI Ha
npezAcTaBsHe Ha ydyeOHUKapcku kiuiera). Hsakou
OT TE3U M3CJIEJOBATENN IIpeUIaraT aBaHrapAHu 32
BPEMETO CH HJIeH, KOUTO clie]l TOAMHU Ha 3a0paBa
1IIe CTaHaT aKTyaJlHu U MOJIEPHU. Bripexu ToBa Te
(aBTOpHUTE) ca HEJOOIEHEHU KAKTO OT
ChbBPEMEHHUIIUTE, Taka M OT CJeJBallUTe
MOKOJIEHUSI MAPKETUHIOBH crienuanuctu. Equn ot
Tax ¢ [IbpcuBan Yaiit (Percival White). Hsxou
0T (OpMyJIUpPAaHUTE OT HETO UAEU U KOHUEMIHH,
CBBP3aHU C ,,HAyYHHsS] MAPKETUHI MEHUIKMBHT
JIHEC Ca Ha IIOYMT, HO JTOPHU U ,,MCTOPUKBT Ha
MmapkeTtuHra Poowspt baprenc ro ciomenana c esa 7
pena, eAMHUAT OT KOMTO € 3aeT OT 3aIVIaBHETO Ha
Hal-3HaYMMUs Tpya Ha Yaurt ,,HaydyeH mapkeTUHT
MEHWDKMBHT: TpUHOUNU U metonu™ (Scientific
Marketing Management: Its Principles and
Methods).

Crroapt KoybpH, KOHTO € CBbBPEMEHHHUK Ha
[IbpcuBan Yaiit u unen Ha Teirsp OOGmmecTBOTO
(Taylor's Society), oniensiBa To3u Tpyn npe3 1927 r.
KaTo ,,pyHJAaMEHTaJeH MPUHOC KbM MapKETHUHT
MeHHUKMBHTA . TIOBEYETO OT ONEHKHUTE Ha
npuHoca Ha [IppcuBan Yaiit obave uaBar gocta mo
kbCcHO. [Ipe3 2011 1. sSmOHCKUAT u3cienoBaTes
Kamoo Ocwou (Kazuo Usui) TBBpaAu, ye B
npousBeneHueTo ,,HaydeH MapKeTHHT
MEHUKMBHT: TPUHIUIKA U METOAU ™ MOTar J1a ce
OTKpHUAT OCHOBUTE Ha uueara 3a 4 P-ta Ha
MapKeTHHT Mukca™ . A ipe3 2012 r. Bpaiisn JlxoyHc
(Brian Jones) u Mapk TapmaxeBcku (Mark
Tadajewski) aprymentupar resara, ue:

, 8 Mo3U mpyo Modce 0d ce OmKpue Nbp8amd siCHO
U3KA3aHa QOpMYIUPOEKA HA MAPKEMUH208AMd
KOHYyenyust. 3a pasiuka om Cv8peMeHHume 666071’114,
Koumo 4dYecmo s mpemupam KAmo CUHOHUM HA

*  Cowan, S.D., ,,Scientific marketing management: A Review of
Percival White's New Book”, Bulletin of the Taylor Society, 12, 1927,
c.461,
http://digital.libraries.ou.edu/cdm/compoundobject/collection/Tayl
or/id/1795.(26/08/2015).

¥ Usui, K., .Precedents for the 4Ps Idea in the USA: 1910s - 1940s”,
European Business Review, Vol. 231ss:2.2011,¢.136-15.
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CMOTHOCMIMA 3G AKYUOHepUme, paHHume GopmynuposKu
Ha MapKemuHeo8ama KoHyenyus ca NOONAameHu ¢
Heo8yCMUNeHa emudHa OpUueHmayus, Koamo Nocmass
epanuyu Ha kopnopamusHomo nosedenue. Tosa ca uoeu,
KOUMO 0MHOB80 uje 000usim nonyisapHocm brazooapenie
evaHama Ha Koucromepuzma om 60-me u 70-me 200unu na
20mu sex. "

B to3u cu tpyn IlspcuBan Yair ,,npucaxna‘
NPUHOWUIIUTE HAa HAYYHOTO YIPAaBJICHHC Ha
Openepuk Teilnbp B cepata Ha MapKeTHHra u
IIpaBHu OIIMT Ja MU3BCAC W HAYYHO Ja 000CcHOBE
MIPUHIIMITATE HA MAPKETUHT MEHWKMBHTA. Skalén,
Fougére u Fellesson’ onpenensar cieanHuTe aymMu
Ha [IbpcuBan xato ,3a0€NeKUTETHU" H
,,[IPOPOUECKHU .

,,OcnogHama mesa 6 Hacmoswama KHued e, ue 8

HAuanomo u @ Kpas Ha CUUKU MAPKEMUH208U npoodnemu

cmou nompebumenam. Ilompedumenckama obwHOCm

C1e008amenHo e OOWUPHO OUCKYMUPAHA ¢ yel 0d ce

U3ACHU NO-NBIIHO CUMYAYUANA C HeUHUME OONbIHUMETHU

acnekmu. A mosea 00KONKO UBUCKEAHUAMA HA

nompebumenckama oouHOCH ca 3a0080JeHU om busHecd,
npedcmaeniea emopama NoN08UHA Ha npobiema, Ha

KOUmo e noceemenda

paszoen.

Wome: ,, ... poxycom na scuuxu mapkemunzosu gynxyuu

naoa evpxy obeysceanemo na knuenma. >

OueBuHo 32 [IbpcuBan Yaut norpeOUTEIST € B
LeHTbpa Ha MapkeTuHra. Hemjo noBeue — 3a Hero
MapKeTUHIBT € ,,B LIEHTHbpA™“ Ha OpPraHU3aluATa:
,», MAPKemuHavnl € onlt NbpeoCneNeHnHo 3HaveHue u
6CAKO npou%odcmeo zaeucu om nazapHomo
muvpcene .

B Tab6numa 2 ca npeAcTaBeHH ,,IPUHITUITUTE HA
HAy4YHUS MapKETHUHI MEHHUJIXMBHT®, KOUTO
I[IbpcuBan Yalt usBexaa npe3 1927 r.
AKTyaHHOCTTa U agA€CKBAaTHOCTTAa UM B
CbBPEMCHHUTC YCJIOBUSA HC CC HYXKAAAT OT
KOMEHTap.

emopa c2iaead Had HAacmosauwjusl

30

Tadajewski, M., Jones, D.G.B., ,,Scientific Marketing
Management and the Emergence of the Ethical Marketing Concept”,
Journal of Marketing Management, Vol. 28, No. 1-2,2012, February,
c.37-61.

' Skalén, P, Fougére, M., Fellesson, M., ,,Marketing Discourse: A
Critical Perspective”, London: Routledge, 2008, c. 72.

* White, P., Scientific marketing management: Its principles and
methods, Harper & Brothers, New York, 1927, ¢. 19.

* TlakTam,c. 110.

* TaxTam,c. 3.
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Tabnuya 2 Ipunyunu na ,, Hayunus mapkemune meHuoxcmvum * na [lvpcusan Yaiim (1927 2.)*

Mpuamnn ABTeHTHYeH KOMEHTap

[ IpF BCUYKH CIIydal MAapKEeTUHTHT TPsiOBa Ja ce MEHTpHUpa BbPXY HYKIUTE
Ha moTpeburenute. CTaBa qyMa 3a aOCONIIOTHA MPOMSIHA Ha cTapaTa IMpakTHKa
MPOM3BOMUTENNTE Ja OBHaT TIOCTaBIHM B IIGHThpa Ha OW3HEC
B3aMOOTHOIIICHUATAa. Ta3um mpoMsHa € o0OOCHOBaHa OT JIOTHKAaTa |
OC3MPUCTPACTHUTE YUCIIA, a HE OT CYOCKTHBHHUTC IPEANOYNTAHUS HA HAKOH
WHAYCTpHUAJIEH 1eCoT.”

,»l I]pHIIOKEH B MapKETHUHTa, IPUHIUIIBT Ha Pa3/IeICHUETO Ha TpyJa O3HauaBa
MTOBHIIICHA (QYHKIIMOHATHOCT ¥ CIICIUaNIN3aIys Ha AeiiHocTtuTe. Haif-BaxHOTO
BeYe HE ce CBexAa 10 (MMYHM) mpofaxxkOu W pekiama. [Ipomaxbure u
peknaMaTa Beue HE ca Hal-BaAKHOTO — MMa HEOOXOAMMOCT CBINO Taka OT
oOydeHue, u3cienBanus, 0OCITyXKBaHE U IPYT'H BAXKHU AEHHOCTH.”
»MapKEeTHHIOBUAT MpoOyieM TpsiOBa BHUMATENHO Ja ObJe aHAIM3UpaH C
MOMOIIITA HA M3ClIeA0oBaTelICKa OpraHu3anus (areHuus). AHaJU3bBT CTOM B
OCHOBATa Ha BCEKH IUIaH.”

,,KaKTO pyu MOACPpHUA MPOU3BOACTBEH MCHU)KMBHT, TaKa U B MapKCTUHIA
UMa CIeLualeH OT/ell, KOMTO e HaToBapeH ChC 3ajadaTa fJa IUIaHHpa B

1. OGeKTHBHOCT Ha TbPCEHETO
(Objectivity of Demand)

2. Pa3nenenue Ha
Tpyaa/Cnenuanu3anus
(Division of Labor)

3. AHaqam3
(Analysis)

4. lnanupane

(Planning) o o »

JIeTailyIM BCHYKH MAapKETHHIOBU JIEHHOCTH U ITPOIIECH.
5.06 »BCHUKH CIY>XUTEIH B MapKEeTHHTOBHS OTHEN TpsiOBa 1a ObaaT oOydeHH Ha
,i, yenie Hali-HOBHUTE MeToau. ToBa oOydeHHe IpeCcTaBIsIBa BaKHA YacT OT OCHOBATa
(Training) Ha HAYYHUS] MADKETUHI MEHUJDKMBHT.”

»Heo0xomumo e nma ce pa3pabOTH Tpenu3Ha CHCTEMa 33 MOHUTOPHHT,
6. Kontpou KOHTpOJI 1 oneHKa. OpraHu3anusra He Moxe 1a GpyHKIroHupa 0e3 mapaneiaHa
(Control) cucreMa 3a KOHTpodl. KOHTpONbT BBpPXY Pa3sXoIuTe € €IUH OT Hai-BaKHHUTE

€JIeMEHTH Ha Ta3M cucrema.”

»~[lOHeXe pa3zeneHHeTo Ha Tpyda (cnenmanusanusira — oOen. Xp. K.) ce
U3BBpIIBA HAa (YHKIMOHAJICH TMPUHIIMI, HCOOXOIUMO € Jia c€ OCHTypHU
KOOpAMHAIMSA MEXAy oTaeanute GyHkiuu. Ta3u koopauHanus TpsOBa 1a ce
W3BBPIIBA 10 IBTA HAa CHTPYJAHUYECTBOTO. B XoJa Ha meiHs TO3M IMPOLEC
TpsiOBa J1a ce BbPBH 110 TS HA B3aWMOIIOMOIIITA M MOIIOMAraHeTo.”
,»,ETHYHUAT MPUHIUI € BOJIEI X BCeoOXBAaTEH NPU HAyYHHS MapKeTHHT. Haii-
nobpaTa MapKeTHHIOBa TNpaKTHKa ¢ Hal-eTWyHata. MIMEHHO Ts mie JoHece
HaW-TOJISIM 1 Hal-IIBITOTpacH ycmex.”

*TabmunaTa e pazpaborena mo White, P., ,,Scientific Marketing Management: Its Principles and Methods”, Harper
& Brothers, New York, 1927, c. 97-98.

7. Koopaunauus u
CHTPYAHHYECTBO
(Coordination and cooperation)

8. ETuka
(The Ethical Concept)

[Ipe3 1926 r. or meuar u3nu3a €AUH OT Hail-
MHTEpecHUTe Tpynose Ha I[IbpcuBan Yaut cbe
3arnaBue ,,IIporHo3upane, miaiaHupaHe H
OrogxKeTupaHe B OM3HEC yNpaBIEHHETO
(Forecasting, Planning, and Budgeting in Business
Management). B Hero Ya#lT oTcrosiBa
II'bPBOCTENIEHHOTO 3HAYEHUE Ha IIJITAHUPAHETO:

by eee Hau-3HayuMama oOmaudumenta uepma Ha HAY4HU:s

MEHUONCMBHM € nianupanemno. Ocnosna yen u Kpaew

pe3yaimam Ha excnepumeumume Ha Teurwvp (c

paskposieanemo Ha memanu) beute eOHO nNo-000po

nianupane. szaHupaHemo, OCHO6AHO HA HAyY4YHU
npocHo3u, beute YCb8bPULEHCMBAHO YCbPOHO OmM
npouszeoocmeenume omoenu. A ocmananume omoenu,

OCB3HAIIU KOJIKO YEHHO € mo, }’1061)[730)(70 oa nocneosam

35
npumepa. “

* White, P., ,,Forecasting, Planning and Budgeting in Business

Management”, McGraw Hill, New York, 1926, c. v.
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BHuMaHue 3aciykaBa aHaldM3bT Ha Bpb3Kara
MeXy IUIAaHUPAaHEeTO B OM3HEC OpraHU3alusiTa U
HEeWHUS MapkeTHHI, kKoilTo I[IbpcuBan Yair
npemiara. Toil oTcTosiBa Te3ara, Y€ MapKETHHI'BT
,BCE IMOBEUYE C€ MpeBpbIla B NPOTHOCTHUYHA
GdbyHKIHS, 3a110TO ,,BCEKM OM3HEC TPsOBa Ja UMa
KOJINYECTBEHA OIIEHKa Ha OBICIHIMTE MPOmaKOH,
KOUTO Ja ciyaT 3a 0a3a NpuU B3eMaHETO Ha
perieHus: OTHOCHO TIPOU3BOJICTBOTO M TIOKYTIKUTE
(cnabnsBanero — 6en. Xp. K.)“, a Te3u oneHku ot
CBOsI cTpaHa ,,TpsiOBa Ja ce OCHOBaBaT Ha
m3cieBane Ha masapute’”. OT pyra ctpaHa Yaiit
ompe/eNsi MapKeTUHTa Karto ,,IPOIIEC Ha JOCTABSHE
Ha POU3BEIEHUTE CTOKH 710 oTpedutenute”.” B
kHurarta ,lIporHo3upane, NiaaHupaHe
OromxeTupaHe B OM3HEC yNpaBJIEHHETO

* Tlaktam, c.229.
7 IMax tam, c. 229.

“BU3HEC IITOCOKN”



Pazeumue u oocmusicenus na mapxemuneoeama nayka 6 nepuooa 1920-1930 2.

MMILTUIUATHO € 3aJI0)KeHa UesTa, Y€ MapKETUHI'BT
€ Ha ,,Bxo/1a* (KaKBO U KOJIKO J1a ce pou3Bee?) v Ha
»n3xo0na“ Ha ¢pupmara (ma ce miacupa
MPOU3BeIeHATa TPOAYKIIHS).

l'opecnomenarure Te3u Ha YalT OTHOCHO
3HAYEHUETO M pOJsATa HAa MapKeTHHTA H
NJaHUPAHETO Morat jaa ObJaT OIEHEHH Karo
aBaHTapJHHU 3a BpPEeMETO CHU. Ta3u OlLleHKa ce
3aTBBbPXK/JAaBa OT Pa3BUTHUETO Ha TEOpUsTA U
MPaKTHKaTa KakTO B KOHTEKCTa Ha TJIAHUPAHETO,
TaKa U B KOHTEKCTa Ha MApKETHHTA.

NuTtepecen dakT ot aBTOOMOTpadmsiTa Ha
[IbpcuBan YauT € ObATOTOAUIIHUAT MYy ONHUT B
cthepara Ha mazapHUTE H3CIeIBaHUSA. ABTOp € Ha
Tpynosere ,,Ilazapun ananusu‘ (Market Analysis)

L~

u ,,Pexnamuu uscnenBanus® (Advertising
Research), KouTo mo-KbCHO I11e ObJaT OKAYE€CTBECHU
Kato ,,pyHIaMEHTAIHU U ,,HOBaTOpCKI/I“.38 Karo
yneH Ha CbhbBeTa 3a ma3zapHU HM3CIEABAHUS,
MHUNMUpPaH U opranu3upan or [Janubn Crapu
(Starch, 1986), HeroBuTe akTUBHU U3SBH U HAyYHU
TPYZIOBE TO HApPEXKAT Cpell MUOHEPUTE B 00IacTTa
Ha MapKeTHHTOBUTE H3CIeIBaHUA. 3apaiu
MIPUHOCUTE CH B Ta3u oOnacT ToW € OoOsBeH 3a
»JIAJIEp B TMa3zapHuUTe u3ciaeaBaHus™ (Mark
Tadajewski, Brian Jones, 2012). B Tabauna 3 ce
pe3loMHUpaHU OCHOBHHUTE CXBalllaHUS 3a
MpupojaTa, MpelHa3HAYeHUEeTO U 3HAYCHHETO Ha
MapKETHHTOBHTE (MMa3apHUTE 1O M3Ka3a Ha YauT)
U3CIIe/IBaHUA.

Tabnuya 3 [vpcusan Yaim 3a nazapnume uzcieosanus u nazaprnume ananusu (1926-1927 2.)

OTHOCHO npupoaara, npeaAHasSHAYCHUETO 3HAYCHHUETO HA Ma3apHUTE
H3CJICABAHUA U aHAJIU3

H3TOYHHK

“ITazapHuTe u3CIAENBAHUS Ca BaXXHH, 3allOTO TE ,,MHAUKUAPAT HM3UCKBAHUATA Ha
MOTPEOJICHUETO — KaKTO PealtHo, Taka U MOTCHIIHATHO .

White, P., ,,Scientific marketing management: Its
principles and methods”, Harper & Brothers, New
York,1927, c. 17.

“NIma mpobieM ¢ TOBa, Y€ MHOrO (HUPMH JAEMOHCTPHpAT MOYTH ITBJIHO
npeHeOpeXeHne KbM U3MCKBAaHMATA Ha ra3apa.”

White, P., ,,Scientific marketing management: Its
principles and methods”, Harper & Brothers, New
York,1927, c. 101.

“MapKeTHHTOBUTE aHaIM3H ca e(EeKTHBHH, 3aII0TO IOCTaBAT pELICHUATA 3a
pa3paboTBaHe Ha HOB MPOJYKT HAIpPHMEp HaJ MHTYMIHATA HAa MEHHDKBPHUTEC W Hal
NPUIIEBKUTe Ha coOcTBeHMIMTE. Ilo TO3M HAYMH Cce HamalsiBa PHUCKBT OT
HECHOTBETCTBHE MEXKAY NPOJIYKTa ¥ HOTPEOUTEIICKUTE H3UCKBAHNS.”

White, P., ,,Market Analysis: Its Principles and Methods”,
McGraw-Hill, New York. (1921).

White, P., ,,Forecasting, Planning and Budgeting in
Business Management”, McGraw Hill, New York, 1926.
White. P., ,,Advertising Research”, D. Appleton. New
York, 1927.

“Otnenst ,,Ila3zapHu u3cnenBanus™ e ounte Ha OusHeca. Toil TpsOBa &a BUIU Jaid
MOJIUTHKATa HA KOHKYPEHTUTE CE XapecBa MOBEYE HA KIMEHTUTE. ToW TpsOBa CHINO
Taka Ja OTKPUE CBCHTYaJIHO MOTPEOUTENICKO HEYIOBJIETBOPCHUE OT KOMIIAHHSTA,
KaKTO M J]Ja HAMEpU MPUYUHHUTE 32 HETO.

White, P., ,,Scientific Marketing Management: Its
Principles and Methods”, Harper & Brothers, New
York,1927, c. 157.

,»pUTE KOMIIOHEHTa, KOMTO CBCTaBAT IIOHATUETO ,,MIa3apHU M3CIEIBAHUA", ca:
,ITbPBO, CHOUPAHETO HA NAHHHU; BTOPO, OpraHM3alMATa (CHCTeMaTH3auusaTa — Oell.
Xp. K.) Ha Te3u maHHU; M TPETO, CbXPAHABAHETO MM BbB BHJ, B KOWTO MOratr 1a ce
HOJI3BAT OT JPYTUTE OT/S]IM HA KOMIIAHUsATA U Haii-Beue ot [lnanoBus otnen”.

White, P., ,,Scientific Marketing Management: Its
Principles and Methods”, Harper & Brothers, New
York,1927, c. 143.

,,[IpOrpecuBHUTE MapKEeTOJIO3U Ca OHE3H, KOMTO OOMMCIAT KPHTHYHO OojKeTa 3a
JMYHY 1pozaxOH (32 HaeMaHe Ha CyNep-TPOJaBaul) U Ce CTPEMSAT Jla HAMAJIAT OHA3H
4acT OT HEero, KOATO Ce pa3XxoJBa 3a HaJlaraHe Ha NPOAYKTH, KOUTO HE OTroBapsT Ha
U3UCKBAaHMATA Ha noTpeburenute. ChHIIEBPEMEHHO T€ HACOUYBAT CIIECTEHUTE OT
JMYHA TIPOJ@XOM CPEACTBA KBbM IIa3apHU HM3CICABAHMSA, YPe3 KOETO NPUBEXKIAT
HPOTYKTHTE CU B ChOTBETCBHE C MOTPEOUTENCKUTE U3UCKBAHMS, IOCTUTaHKK O TO3H
Ha4YMH JbITOTpaiiHO (KOHKYPEHTHO) MPEIUMCTBO, & HE BpEMEHHO TaKkoBa.

White, P., ,,Scientific Marketing Management: Its
Principles and Methods”, Harper & Brothers, New
York,1927, c. 41.

,OCHOBHa ¥ IIepMaHEHTHA 3a7ada Ha M3ciaegoBaTelICKus OTHAEN € Aa MPeaocTaBs Ha
9
MCEHUJIKBPUTE aZICKBaTHA KapTUHA Ha MTa3apHOTO CTaTyKBO.“

White, P., ,,Scientific Marketing Management: Its
Principles and Methods”, Harper & Brothers, New
York,1927, c. 147.

»llazapure Morar Jia ce aHaJM3MpaT TPOSKO: OT IJIeJHA TOYKa Ha HKOHOMHKCA, OT
rJIe/IHA TOYKA Ha [ICUXOJIOTUSTA U OT IJIe[HA TOYKa Ha cTaTHCTHKaTa. 110 To3u BbIpOC
Vaiit 3s1BsBa:

(Mapxketunrosusar uscienosaren — Oen. Xp. K.) ... TpsOBa ma pa3bupa HaydHUS
MOAXO/, TPsAOBa 1a € M3y4wsi1 Jo0pe H3CIeNOBaTeIICKUTe TeXHUKH M TpsiOBa Ha e
OBJIaJsJT Ha BHCOKO HHUBO TPU HAayKH (CTaBa AyMa 3a MKOHOMHKA, NCHXOJOTUS U
cratuctuka - Oen. Xp. K.). B nonmbnHenne Ha ToBa TOM TpsOBa Ja mma peajeH
HPaKTHYECKU OIHUT B cdepara Ha mpoAaxouTe u pekiaamara. TpyJHOTO HAMHpAHE Ha
MBXKE OT MOJ00CH KaIHObp € OCHOBHATA NpEYKa MpeJ MIMPOKOTO Bb3IpPHEMaHE Ha
Ha3apHUATE U3CIEIBAHUS, JOPU U OT KOMIIAHHHU, KOUTO Ca 3al03HATH C MIOTCHINAIHHUTE
MIpeIMMCTBA Ha U3CJIEeABAaHUATA.

White. P., ,,Advertising research”, D. Appleton. New
York, 1927, c. 5-6.

“BU3HEC ITOCOKN”

*  Fullerton, PA., ,,And How Does It Look in America?": H. F. J.
Kropff's Historic Report on U.S. Marketing, Journal of
Macromarketing, Volume 14, 1994, c. 55.
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BHUMaTenHUAT NpPOYUT Ha TPYAOBETE Ha
I[IbpcuBan YaWT M CPaBHUTEIHUAT aHAIU3 C
TPYLOBETE HA JPYTU aBTOPU NPEAU U CIEI HETO
IIOKa3BaT, Y€ IF€HEe3UCHhT HAa eTHYHATa
MAPKETHHIOBA KOHLENIHUA MOXE Ja C€ ThPCU B
nepuoza 1920-1930 r. Pa36upa ce, 10 kpas Ha 60-Te
1 HayanoTo Ha 70-Te Ta3W KOHLIENIMS MOYTH IIIe
u3MajHe B 3a0BEHUE, 32 1a C€ MPEPOIX OTHOBO Upe3
OCTPUTE KPUTUKM KbM MapKETHUHTIa 3apaiu
HEroBara KpallHO MEpKaHTUJIHA OPUEHTALU.

HeoOxonumo e na ce mpuszHae oOaue, ue
[IbpcuBan YalT He € €IUHCTBEHUST, KOUTO
OTCTOSIBA Te3aTa 3a HEOOXOAMMOCTTA OT €/IHa IO-
€TUYHa opueHTalus Ha mapketuHra. IIpe3 20te
rognHn Ha XX BeK IIOJOOHM HIAEH BCE IAK CE
cpemar’’, HO He TOJNKOBA CHCTEMATHYHO H
000CHOBaHO pa3BUTH, KOJIKOTO B TPYAOBETE Ha
Vaiit. B Tasu Bpb3Ka CcME€ CKJIOHHM H3IIO Ja
TojikpenuM MEeHreTo Ha TanaxeBcku n JlxoyHc”,
ye ,,Je0aTUTe OKOJIO MAapKETHMHIOBAaTa KOHIIEMIIMS
He 3arousar mpe3 S0te u 60te roguau Ha 20TH BeK ™,
KaKTO 0 IPUHLUII C€ CMsTa, a MHOIO I0O-PaHO.
Kopenure Ha Te3u nedatu e ¢pakto morar fa Obaar
npocieaeHn A0 20Te roAMHUM W Morar Aa Obaar
OTKpPUTHU B Tpyaosere Ha IIvpcuBan Yalr u Ha
HSIKOU OT CbBPEMEHHULIUTE MY.

* Tlpes 1920 r. Kapcbh JibHKaH cTHra 10 U3B0Ma, Ue ,,Beska GusHec

opraHu3anusi IpeMHHaBa B CBOETO Pa3BUTHE Mpe3 eram Ha
NPWIOKCHNE HAa HEeTHYHH OusHec meroxu, Duncan, C. S.,
~Marketing: Its Problems and Methods”, D. Appleton & Company,
New York, 1920, ¢.146 (Bx. cbimo Taka c. 148, 363, 370, 381, 470-
471, 485), https://archive.org/details/marketingitsprobOOduncrich,
(06/09/2015); TIpe3 1922 r. dpen Knapk kinacuduimpa HeCTUIHUATE
ousnec mpaktuku. Bx. Clark, F., ,Principles of Marketing”,
Macmillan Company, New York, 1922, ¢.261,471-472,
https://archive.org/details/cu31924073919379, (06/09/2015). IIpe3
1926 r. Ilon KoHBbpc KpUTHUKYyBa HEETHMYHATa IMOJUTUKA Ha
THPrOBIUTE Ha JAPeOHO M 0COOEHO HA BEPUTUTE 3a THPrOBUS HA
npebno. Bxx. Converse, P. D., ,,Marketing: Methods and Policies”,
Prentice-Hall, New York, 1921,¢.261,521, 553,
https://archive.org/details/cu31924014038487, (06/09/2015); (2po
u3n., 1926 1.). Ilpenn ToBa Morar Jga ce CpEUIHAT OTKBCICYHU
KOMEHTapH 3a: Bpb3KaTa MeX1y OM3HeC eTHKaTa U PeHTaOMITHOCTTa
(Butler, R.S., ,,Marketing and Merchandising” , Modern Business,
Volume 5, New York, 1918, ¢, 338,
https://archive.org/details/marketingmerchan00butlrich,
(06/09/2015); )); 3a BpB3KaTa MeXAy OOLIECTBEHOTO MHEHHE
(peryranmsiTa Ha KOMIIaHHWsATa) W HeliHata etwka (Shaw, A. W.,
»Some Problems of Market Distribution”, Cambridge, Harvard
University Press, 1915, c. 34, 64-65,
https://archive.org/details/someproblemsinma0Oshawiala
(06/09/2015)); kakTO 1 AOTAJKH 3a pa3pabOoTBaHE HA ETHYCH KOICKC
Ha peknamara (Cherington, P.T., ,,Advertising As a Business Force”,
Garden City, Doubleday, Page & Co.,N.Y., 1913, c. 555,
https://archive.org/details/advertisingasbusOOcher, (06/09/2015))

“ Tadajewski, M., Jones, D.G.B., ,,Scientific Marketing
Management and the Emergence of the Ethical Marketing Concept”,
Journal of Marketing Management, Vol. 28, No. 1-2,2012, February,
c.37-61.
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2.3.2 Coyuannama Kpumuka Ha pazxooume 3a
mapkemune Ha @notid BovH

®uoiix Bobu (Floyd Vaughan) e npyr aBrop ot
20te roguuu Ha XX BEK, KOWTO aHalu3upa
MapKeTHHra OT COIMaiHa (M0 HEroBUST U3Ka3 —
,00IecTBeHa) raeqHa Touka. B Tpynma cu
»MapKeTHHT U peKiaMa: UKOHOMHYECKa OlleHKa™
(Marketing and Advertising: An Economic
Appraisal) Toli mojiara Ha KpUTHKA Pa3XOaUTe 3a
MapKeTHHT U Haii-Bede Te3M 3a pekiiama. [logo6Ho
Ha [IbpcuBan Yalt, HErOBUSAT TP/l € HETUIIMYEH 32
BpeMeTo cu (1920-1930 r.). B nero ®mnoiin Bon
L[EJIECHACOYEHO M OTHOCHUTEIIHO apryMEHTHPAHO
nsmMecTtBa GpokKyca Ha aHalnu3a OT
,,AHIUBUIYAIMCTHIHATA TJIEJHA TOYKA, KOSATO €
TUINUYHA 32 TPAKTATUTE 10 MAPKETUHT U peKIamMa‘
BBPXY ,,COLIMATTHATA WJIM OOIIECTBEHATA OIICHKA Ha
MapkeTHHTa M peknaamara“.' Cmopen Hero
,»AHJIUBUYyIMCTUYHATA TVI€IHA TOUYKA™ Jajied He €
TOoCTaThbyHA 32 MU3BBPIIBAHETO HA KOMILICKCEH
aHaJIU3 MOHEXe TS ,,BIU3a B KOH(DIHKT ¢
00111eCTBEHOTO O1aroChCTOSTHAE .

OcHoBHHTE KpUTHUKUA Ha BOBH ca CBBbp3aHH C
MOBUIIICHUTE Pa3XO0/Iv 32 MApKETHHT, U Hali-Be4e Ha
OHE3HW OT TSIX, KOUTO BOISAT [0 ,,pa3TOUUTEITHH U
BpenHu OusHec mpaktuku’. Tol crura oine mo-
Jlasied Karo mpeajiara MapKeTHHTOBHUTE Pa3xou Aa
Ce 3aIbpXkKaT HAa €JHO MO-HHUCKO HHBO 4Ype3
HaMaJsIBAaHE Ha IPOAYKTOBHS aCOPTUMEHT, HUBOTO
Ha oOcCiyXBaHe M YCWIHTa 3a MOJOOpsiBaHE Ha
BBHIIIHUSA BUJ HA TpoayKTuTe. B unente Ha BobH ce
BKJIIOUBAT OI[€: yCTaHOBSIBAHE Ha MO-OJHU3KU
B3aMMOOTHOILIECHUS MEXKIy MPOU3BOAUTEIU U
NOTpeOUTENN U TOCTaBsHE Ha aKIUEHT Haii-Bede
BBpXy (DyHKIUUTE, a HE BbpXY nocpennunurte. [lo
OTHOILIEHHE Ha peKjamara TOW Mpenopbysa ,,Mo-
MaJIko pekyiama, Ho mo-1o6pa“ “. Cropen Bobn
peknamara (ripe3 20te roguau Ha 20TH BEK) MMma
,»€lIBa JOJIOBUM BYJTApeH HI0aHC* (B CMHUCHJI Ha
cekcyannu anenu — Xp. K.) u He Bunaru moxe na it
ceBspBa’.
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* TlakTam, c.225-227.
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WNnente Ha BOBbH cpelar KpUTUKH, KOUTO CE€
CBEXKJAT 10 TOBA, Y€ TOM aHAIU3UPA ,,pa3XOAUTE
(costs), HO He M IeHHOCTTa (value)” 1 ue Bb3npuemMa
,»€lHa KOHCEPBATHUBHA, a HE IPOTPECUBHA IJIEIHA
touka“"’. He3aBUCHMO OT KPHTUKHUTE KbM TPy/a Ha
Omoiin BoH, TON cM ocTaBa €IMH OT PaHHUTE
aHaJIM3u Ha oOIEeCTBEHHUTE ,3aryou” or
MapKeTHHIa U €JHa OT IbPBUTE KPA4KH 110 IOCOKA
Ha KOHLEMIMATA 32 COLUAIHUSI MAapKETUHT (KOSATO
oe ce¢ pa3BHUE HANBJIHO CJEJ HAKOIKO
JIECETHIICTHSA).

2.3.3 Mapkemunevm npe3 npuzmama Ha
Kaacuveckama UKOHOMUYeCKa OOKMPUHA 8
ananuzume na Yunam Mopuapmu

Enun netunuuen 3a nepuoga 1920-1930 r. tpyn
e ,,ilkonomukc Ha MapketuHra u pexiamara” (The
Economics of Marketing and Advertising) Ha
Yuasam Mopuaptu (William Moriarty). B
Ha4yaJIoTo Ha 21 BEeK TOM € OICHEH Karo ,,eIHH OT
HAal-UHTEPECHUTE M HAN-yCHEWHUTE IO
OTHOILLEHHE Ha CHHTe3a (MEXAy Kilacuueckara
UKOHOMHYECKa TeOpusl U MapKeTuHra — Oen. Xp.
K.)“*. OcHoBHaTa Te3a B TO3M TPYyd €, 4e
MapKETHUHI'BT € IPOIbIKEHUE HA NKOHOMHUYECKATa
Teopus. B xona Ha ananu3a cu Mopuaptu ctura 10
MKOHOMHMYECKUTE KOPEHHM Ha IPOU3BOACTBOTO U
noTpeOICHHETO, KAKTO U HA BPb3KaTa MEXAY TX,
KOSATO BCBIIHOCT CE€ peajlM3upa 4ype3 Ipoleca Ha
pazmsHa. UMeHHO ynpaBjieHHEeTO Ha TO3H
npouec Ha pazmMsaHa MopuapTu Hapuua
MApPKeTHHI.

Toii ce 0OpbIIa KbM MPOYyYBAHE HA BTPELTHUTE
B3aMMOBPB3KU B CUCTeMara Ha MapkeTuHra. Taka
HanmpuMep, aHalu3UpaWku pa3BUTUETO Ha
pekiamara B OHE31 TOIMHH, TON U3CJIeBa HEHHOTO
BIUSHUE BBbPXY pEUIEHUATA, CBBP3AaHU C
MPOAYKTOBATA MOJUTHKA U C HIKOU APYTH acleKTH
Ha mapkeTtrHra. Heodxommumo e na ce otoenexu, 4e
HUBOTO Ha aHAJIUTUYHOCT B TpyAa Ha Mopuaptu e
OTHOCHUTEITHO BHCOKO (32 BPEMETO CH) — B HETO ca
NpeaCTaBEHU HAKOU BPB3KH MEXKIY
MapKETUHIOBUTE €JIEMEHTH, HO CBIIO TakKa ce
TBPCU U OTTOBOP Ha BBIIpOCa ,,3aI[0 Bb3HUKBAT
TE3U BPB3KU?*.

B tpyna nHa MopuapTtu MOxe 1a c€ HAMEPHU €IUH
OT I'PBUTE 3apOAMLIM (aKO HE M II'BPBUAT) Ha
uaesTa 3a BbTPEIHUsl MapKeTHHI. B xoma Ha

“ Bartels, 1988, c. 151)
“ Witzel, M., ,Marketing”, Thoemmes Press (Foundations of
Modern Management), 2000, Bristol, UK, c. xxx.
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aHaJM3a Ha peKJIaMaTa aBTOPbT JOCTHTa J10 U3BOAA,
4ye Ts Wrpae He caMO BaXHA BBHINHA POJA
(yBenuyaBaHe M MOIIbpIKaHEe HA MPOAaXOuTe), HO
M BaXHa BBTpEIIHA TakaBa (MOBUIIABaHE
e(pEeKTUBHOCTTAa Ha JEHHOCTUTE BHTPE BBHB
¢dupmara).

Cpen nmoctoiiHCTBaTa Ha MoOHOTpadusTa Ha
Mopuaptu € oOCTONHUAT aHalu3 Ha IeHOBaTa
€J1aCTUYHOCT, KOMTO TOW mpencraBs Ha
BHHUMaHUETO Ha ynTaress. Ha HeroBata ocHOBa Toi
MpaBU MPOPOYECKU 33 OHOBAa BpEeMe H3BOZ IO
OTHOILIEHHWE HAa MapKEeTHUHIa, a UMEHHO: OT €JIWH
MOMEHT HaTraThbK KOHKypeHTHara OopOa He Ou
MOIJIa J1a C€ BOJAM YCIIEHIHO CamoO 4pe3 IIeHHUTE
(muenoBata monutuka). Heobxoaumo e ma ce
OTBOPST | IPYTH (PPOHTOBE — T€3HM HA KAYECTBOTO U
00CITy’)KBaHETO HA KJTUCHTHUTE.

He nunicBar u kpuTH4HA OSISKKH KbM TPY/Ia Ha
Yunsm Mopuaptu. Cnopen Poowspt baprenc
HETOBHAT aHAJIM3 MPEeJIara Majka rmojisa ,,KakTo Ha
CTY[ICHTUTE IO MKOHOMHKA, Taka W Ha Te3d IO
MapKeTUHI 10 OHOBa Bpeme®. ,,Ho mpu BcHUKM
cllydyau, 3aKkjm4aBa TOW®, ,,ToBa € €IUH IO-
TEOPETHUYCH IMOIXOJ, KOUTO MMa CBOETO MSCTO B
u3clenBaneTo Ha MmapkeTuHra“. (Bartels, 1988, c. ).

2.3.4 Ananuzvm Ha MapKemuHzo8uUme
0bedunenus (cooperatives)  mpyooeeme na Betin u
Cnazceono

B camus kpaii Ha necetunerueto (1929 r.) Ha Gsin
CBST CE MOSBSBA €UH MHOTO CHelu(pHUYCH TPy,
YHIUTO OOEKT Ha aHaJIM3 ca IMPOIECUTE, KOUTO B
ChbBpEMEHHATa MapKETHHTOBAa TEPMHHOJIOTHS ca
0003HAUYCHN KaTO BEpPTHKaJIHA MapKETHHIOBa
MHTErpanusi U XOPU30HTAJIHA MapKETHHTOBa
MHTErpalus. 3ariaBueTo Ha TO3U TpyX € ,,[1azapHa
opranuzanusi: yBojieH kypc (Market Organization:
An Introductory Course)”, a aBropute ca PorbH
Beiin (Roland Veile) u Ilutep Cnarconn (Peter

“ TpymbT e 3aMHCIEH KaTo Y4eOHHK M CaMOTO 3aIjiaBHe ChIIO
MIPeTU3BUKBA IOJJOOHH acCOIMAINK, HO T€ Ca MMOABEXKIAIIH, 3aI10TO
QHAIUTHYHOCTTA M IPHHOCHTE B HETO 3HAYMTEITHO HAJAXBBPIIAT TE3H
Ha TUIIMYHUS y‘leGHI/IK 10 MAPKETUHI OT OHOBA BPEME.

" MnesiTa Ha MapKETHHTOBUTE KOOTIEPATHBH MPOHI3BA HMILTHIIUTHO,
a Ha MeCTa M EKCIUIMLMTHO, MOYTH LeJus TPyd. 3a aa ce u3berHe
CBEHTYaJIHO OOBPKBaHE, aBTOPHUTE OILIC B HAYaJIOTO IPEICTABAT
n34epraresiHa THIIOJOTUS Ha MKOHOMHYECKUTE KOOIEpaTHBH,
aKIEHTHPAKU BbPXY pa3inkuTe Mexky ChBETCKUTE KOOIEPAaTHBH
[0 OHOBA BPEME U MApKETHHIOBHTE OOCAMHEHUS, XapaKTepPHH 3a
EBpomneiickutre crpann m CAILl. Vaile, R., Slagsvold, ,,Market
Organization: An Introductory Course”, Ronald Press Company,
New York, 1929, (07/09/2015),

https://archive.org/details/marketorganizatiOOvail, (05/09/2015), c.
3-16.
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Slagsvold). 3a pa3znuka OT BCHYKH OCTaHAIU
TPYZIOBE B 00JIacTTa HA MapKETHHTA 0 MOMEHTA,
TO3W € MOCBETEH B rojsiMa CTENEH Ha
MapKeTUHIOBUTE OOCAMHEHHUS, KOUTO Ca HApEUYCHU
koomepaTuBu (cooperatives)'’. Tasu Tema e
3ajierHana u B Tpysaa um ,,Mapketunr”’ (Marketing),
KOITO ChIII0 € oTHedaTaH npe3 1929 1.

Brorpeku ue Te3u 00euHeHNs Bb3HUKBAT KAKTO
B EBpomna, Taka u B CALL| owe npe3 IX Bek, Beiin u
CnarcBonj 3a OIbpBU NBT T'M aHAIU3UPAT
CHUCTEMaTUYHO U 33J/bJIO0YEHO OT IVIe/[HA TOYKa Ha
mapketunra.” B Xoja Ha aHamu3a ca U3BEIEHH
npeauMcTBaTa, KOUTO Te3W OOEIUMHEHUS
MPEIOCTaBAT Ha YYaCTHULUTE B TsAX. OTKpOeHHU ca
OCHOBHHTE TUIIOBE 00EIMHEHUSI OT OHOBA BpEME —
KOOTIEpaTUBU HA 3€MEACJICKU MPOU3BOAUTEIH,
NOTPEOUTEICKN KOOMEPATUBU U THPTOBCKH
KOOIEPaTUBU (CHOTBETHO B THProBUsTa Ha APEOHO
U B ThproBusiTa Ha eaApo). M3BeaeHu ca
MEXaHU3MHUTE 3a TCHEpUpaHe Ha MapKETHHTOBA
MOIIl Ype3 Ch3AaBaHE Ha MOAOOHM OOEIMHEHMS.
AHam3bT 00XBallla MHTETPAIMOHHHUTE TIPOIICCH B
CAll, T'epmanusi, @panuusi, CkaHIUHABCKUTE
crpanu, lBennapus, ®unnanaus, Ilomma u
benrus.

AKko TpsiOBa J1a ce OIleHU 3HAYSCHUETO Ha TPYy/la Ha
Beiin u CnarcBoma, 6u TpsibBano 1a ce mogueprae,
4ye B HEro ca MOJOXEHU OCHOBUTE HA HAyYHUS
aHalu3 Ha MApKETUHTOBHUTE HHTETrPAllMOHHU
npouecu. [lo-kbcHO Te3u mporecu Ine Hadepar
CKOPOCT B CTOTMAHCKaTa MPaKTHUKA HA IOYTH BCUYKU
cTpanu. HayuyHoTo UM u3cienBaHe — CBIIO.
,Koomeparusure* Ha Betin u CnarcBosny me Obaat
HAaUMEHYBAaHHM XOPHU3OHTAJIHU M BEPTUKAIHHU
MapKeTHHIoBU cuctemMu. M B kpaliHa cMeTKa
U3BOOUTE M 0000IIIEHUATA OT IT0X00EH THUII aHAJIU3HU
e CTaHaT HEHW3MEHHa YacT OT CbBPEMEHHUTE
KHUTH 10 ,,MapkeTuHTr“ m 0cobeHo mo

,,JJUCTpHOyIOHHA MonUTHKA™.”

* Vaile, R., Slagsvold,, ,,Marketing”, Ronald Press Company, New
York, preliminary ed., 1929.

* B uHTepec Ha MCTHHATA MOTAT 1 C€ HAMEPAT M APYTH yOIuKaiu
OT TO3H IIEPUOJT Ha TEMA [Ta3aPHU/MAPKETUHIOBH KOOTIEPATHUBH, HO T€
ca ChC 3HAYUTEIHO MO-(pparMeHTapeH U MO-OMUCaTeIeH XapaKTep.
Box. Burton, W., ,,Extension Work in Cooperative Marketing”, United
States Department of Agriculture, 1929,
https://archive.org/details/extensionworkinc1 Iwarb, (07/09/2015);
Christensen, Ch., ,,Farmers Cooperative Associations in The United
States”, United States Department of Agriculture, 1929,
https://ia601704.us.archive.or g/30/items/farmerscooperati94chri/fa
rmerscoo, (07/09/2015).

** Enna chBpeMeHHa KiacM()MKAIMs HA MapKETHHTOBUTE
obenuHenust (MM Ha T.HApP. BEPTUKAJIHH W XOPHU3OHTAJIHU
MapKeTHHTOBU CHCTEMH) MOXKe Jia ce Hamepu B Karpanmkues, Xp.,
LHAuctpudyironna monutuka”, YU Cronanctso,2008r., C., ¢. 32-39.
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3. 3akJao4YuTeJTHH U3BOIU

AHaJIU3bT HA PA3BUTUETO HA MAPKETUHIOBaTa
HayKa B Ha4aJ10TO Ha XX BEK [10Ka3Ba, Y¢ OCHOBUTE
Ha CHBPEMEHHHUS MapKETHHI C€ IMOCTaBAT B
IbpBOTO JeceTmwieTue Ha XX BEK B 4acT OT
AMEpUKAHCKUTE YHUBEPCUTETHU, KbAETO
MapKeTHHI'BT C€ BKJIIOYBA B yUEOHHTE IIAHOBE.
YenopeaHo ¢ TO3M MPOLEC Teue M JPYT, KOUTO €
CBbp3aH C pa3paboTBaHE HA HAy4YHUSA (PyHIAMEHT
Ha MapKeTUHIa — B CMHCBJ Ha Cbhb3JaBaHE Ha
0a3uCHU MapKETUHIOBU KOHIEMINH, (opMHUpaHEe
Ha TPUTE€ OCHOBHU HAyYHM IIKOJIM B MapKETHHIa
(byHKIIMOHATHA, MTHCTUTYLIMOHATHA U CTOKOBA) U
KaTo 15110 — 0OpMSHETO Ha eHa HoBa Hayka. [lo
20Tte rognuu Ha XX BEK BeUe ca HAJIUIIE U3BECTHU
KOJIMYECTBEHU HATpyINBaHUS oA ¢opmaTa Ha
HAay4YHU TPYAOBE B 0OJIaCTTa Ha MapKETHHTrA.
Pa30upa ce, uaentre KbM TO3M MOMEHT, Makap U
[IEHHH, Ca BCE OIIIE Pa3MOKbCAaHH U HE ca 00001IIeHH
B €IMHHA M cTpoiiHa HayuyHa Teopus. Ilpe3 20te
TOJIMHM E€BOJIIOLMATA HAa MapKeTHMHIOBaTa HaykKa
NpeMUHaBa B €JHAa KaueCTBEHO HoBa (a3za Ha
pa3BuTHE. AHaIUM3bBT HAa TOBAa pa3BUTHUE JaBa
OCHOBAaHME [1a CE€ HANpaBSIT CIEAHUTE OCHOBHU
3aKJIFOYEHUS:

Ha nbppBO MsAcCTO, 32 TO3M eTam OT
pa3BUTHUETO HAa MapKETHUHIrOBaTa TEOpUS €
XapaKTepHO KOHCOJIMJIMPAHETO Ha pa3paboTeHUTe
npead TOBAa MAapKETUHITOBU MNOIXOAHU -
WHCTUTYIIMOHAJIEH, (yHKIIMOHAJIEH 1 CTOKOB.

Ha BTopo mscro, npe3 20te ronuau Ha XX
BEK € HaJulEe €JHa MHOIO0 CWJIHA TEHJCHLHS Ha
,»y3psBaHE” Ha MapKETUHIOBaTa TEOpHs, KOETO Ce
CbCTOM B NOJYEPTAH UMIYJIC KbM Ch3[aBaHE HA
€AMHHAa MAapKETHUHIOBA TEOpHUSI 4Ype3
dbopmynupaneTo Ha O€3CIMOpPHU ,,MapPKETUHTOBU
1010)70300020007

Ha Tpero MsicTo, HayuHata MHUCBHI B
cepara Ha MapkeTuHra ot 20Te roguHu Ha XX BEK
Ce XapaKTepu3upa U C aBaHTapJHU IMOCTUKEHUS,
KOWTO I10 OHOBA BpEMeE He ce Ipremar MmacoBo. Tezu
NOCTUXEHUSA Ca MO-CKOPO HM30JUPAHU OT
OCHOBHOTO HallpaBJieHUME Ha Pa3BUTHE Ha
MapKeTHHIOBaTa HayKa I10 TOBa BPEME U ca JIEJI0 Ha
€IMHUYHU HU3CIeNoBaTenu. TeXHUTe UAEH HE ce
IIpyemMar OT CTaHJapTHaTa 10 OHOBAa BPEME HaykKa,
HO T€ Ca TOJIKOBA 3HAUYMMHU, Y€ ,,uJBaT Ha JHEBEH
pen’”’ neceTuseTus no-KbCcHo. MapKeTHHTOBH UIEU
U pa3pabOTKH, KOUTO ca U3MPEBAPUIA BPEMETO CH
ca CBbp3aHH ¢ pazdbupanusaTa Ha [IbpcuBan Yaiit 3a
MapKETUHIOBAaTa €THKa, COIMaJHaTa KPUTUKA Ha
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MapKETUHIOBUTE pa3xoau B TpyaseTe Ha Doig
BobH, 3HaueHMETO HA BBTPELIHUS MAapKETUHI HA
Yunsm MopuapTu, HaObIOIEHUSATA BbPXY
MHTETPAllMOHHUTE MPOLIECH B AUCTPUOYLIHOHHUTE
kaHasu Ha Beiin u CnarcBona u ap.

B 0000uieHne Moxe aa ce Kaxe, 4ye MepruoabT
Mexay IIvpBara cBeroBHa BoWHa u loissimara
UKOHOMMYECKa KpH3a, KOHUTO B OOIIM JIMHUHU
cpBraga ¢ 20te roguau Ha XX BEK C€
XapaKTepU3Upa CbC 3HAYMMH HAYYHH I1OCTUKCHUS
B o0OjacTTa Ha MapKeTHHroBaTa Hayka, KOSTO
MMEHHO TOraBa IIpaBU CEPUO3HA Kpadka Hampen B
IIpoLeca Ha NMPEBPBINAHETO CU B €IMHHA CUCTEMA.
[onamara mkoHOMHuecka kpusza (1929-1933)
OKa3Ba 3aabprKall e(eKT BbpXy pa3BUTHETO Ha
MapKeTUHIoBaTa Hayka M mpakThka. Hsxom ot
Hay4YHUTE WJIEH, TOKBJIHAIN npe3 20Te roquHu Ha
XX Bek 1e HaMmMepsT CBOETO NpPU3HAHHE U
JIOPa3BUTHE HAKOJIKO 1€CETUIIETHS 0-KBCHO.
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